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however, the average person moves around every six years. Moving can be long and 
of time and energy, so why do we do it? According to 


£ 





entire lifetime, 


estyle. 





A thousand people were surveyed and more than half of them said that lifestyle was 
the main reason that they had made the decision to up and move. The term “lifestyle” 
, changes in income and choosing to 
Another very popular reason to move, cited by 35% of 
ies. Moving to be closer to friends an 
though at 32%, and reducing costs was next at 31%. 





move to a more rural area. 
people, was to be closer to 
d family was not far behind 


Traditionally, homebuyers would downsize to a smaller property to reduce space and 
to be moving to a larger or similar sized property but in a 


One of the big reasons behind this is that children are not moving out until their late 





twenties and thirties. Property prices have 


Of those surveyed, over 80% said that thei 
house with four bedrooms. Only 8% of people sai 
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properties at our leisure online means that people can see the different properties and 





areas they could live in if they were to move. 


www.totalrealty.co.nz 











Another reason that the number of people moving more o 
is down to technology. Before estate agents had websites it 
more time consuming to go and meet with them about suitable properties, but now all 
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Recent estimates by the ANZ bank put the 
national shortfall of houses at 60,000 with 
Auckland needing at least 35,000 of these. 


The figures are part of housing supply and 
demand forecasts produced by the Treasury 
in September last year. 


Most of the demand is from a net migration 
of over 70,000 people as well as a net 
positive birth rate of 30,000 people per 
annum. 


Figures from statistics NZ show a national 
average of just over 2,000 residential 
building housing consents issued per month. 
And with an average occupancy of 3 people 
per house, the net difference between supply 
and demand implies an additional shortage 
of 9,000 houses per year, or 25 per day. 


This difference in supply and demand has 
been the driving force behind the double 
digit house price growth in Auckland where 
median house prices have recently hit a 
record high of $868,000. 


Nationally the annual price increase has 
been 8.1% over the last four years to reach 
the current median house price of 
$520,000. 


Until the supply and demand difference is 
alleviated either through a reduction in 
immigration or a boost in housing supply, it 
is inevitable for prices to keep rising in the 
near future. 
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nition of 'Myth': "an invented story, idea, or concept" 


Myth 3: "If Total Realty only charge 1% commission while others charge 3.95% then they must 


bec 


THE 
Tota 


utting corners..." 


TRUTH: 
Realty does not cut corners. We can offer a low commission rate because we have created 


a modern, efficient, technology centric and streamlined business. Other companies charge a 


high 
mult 


commission rate to cover overheads such as franchise fees, CEOs, offshore spending, 
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i-tiered management structures, lavish offices, and outdated office systems, none of which Median Sale Prices 
ibute directly towards selling your home. Where do our huge savings go? Straight to you. 
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Good Luck. ERR Ree "Fantastic to deal with, nothing was a 


Laughter is the best medicine 











problem and they were very 
approachable at any time. | have little 
recent experience in the whole real 
estate process and was thankful for 
their understanding of this which made 
the whole process less daunting. They 
were able to produce an offer very 
quickly and | cannot recommend them 
more highly. | would have no hesitation 
in using their services if need be in the 
future." 










FOR GODS SAKE, TREVOR, ` 
ALWAYS YOU WITH THAT 


' ; CONSPIRACY STUFF! 
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G & J Peck 


"Selling a house is a financial 
transaction, and Total Realty clearly 
provides the most favourable outcome 
financially. Total Realty provides exactly 
what other companies do in terms of 
advertising and market access, and their 
WORKING TOGETHER... sales representatives do exactly what 
= a - ee, Ae et SR those from other companies do, soit's a 
as Pere CEs ‘no-brainer’ as far as commission and 
costs go. The next company was almost 
twice the costs as Total Realty and the 
third was nearly 3 times the costs. 
Receiving two offers after the first open 
home was an excellent outcome, and 
we are most grateful." 









Rachael Cone, AREINZ 
Manager 
ph: 027 6600 604 
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